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FORM 7 

MONTHLY PROGRESS REPORT 

Name of Listed Issuer: PUF Ventures Inc.       (the “Issuer”). 

Trading Symbol: PUF   

Number of Outstanding Listed Securities: 43,480,958    

Date: July 10, 2017   

This Monthly Progress Report must be posted before the opening of trading on the fifth trading day of 
each month.  This report is not intended to replace the Issuer’s obligation to separately report material 
information forthwith upon the information becoming known to management or to post the forms required 
by Exchange Policies.  If material information became known and was reported during the preceding 
month to which this report relates, this report should refer to the material information, the news release 
date and the posting date on the Exchange website. 

This report is intended to keep investors and the market informed of the Issuer’s ongoing business and 
management activities that occurred during the preceding month.  Do not discuss goals or future plans 
unless they have crystallized to the point that they are "material information" as defined in the Policies. 
The discussion in this report must be factual, balanced and non-promotional. 

General Instructions 

(a) Prepare this Monthly Progress Report using the format set out below.  The sequence of questions 
must not be altered nor should questions be omitted or left unanswered.  The answers to the 
items must be in narrative form.  State when the answer to any item is negative or not applicable 
to the Issuer.  The title to each item must precede the answer. 

(b) The term “Issuer” includes the Issuer and any of its subsidiaries. 

(c) Terms used and not defined in this form are defined or interpreted in Policy 1 – Interpretation and 
General Provisions. 

Report on Business 

1. Provide a general overview and discussion of the development of the Issuer’s business and 
operations over the previous month.  Where the Issuer was inactive disclose this fact. 

On June 1, 2017, the Issuer announced that it had signed an exclusive joint venture 
agreement with Canopy Growth Corporation (“Canopy Growth”) and joined CraftGrow, a 
collection of high quality cannabis grown by a select and diverse set of producers, as 
further described in Item 2 below. 

On June 5, 2017, the Issuer announced that it had sold its wholly-owned mineral asset, the 
Lac Saint Simon Lithium Property in west-central Quebec (the “Property”), to a publicly 
traded resource company, Volt Energy Corp. (“Volt”), as further described in Item 2 below. 

On June 6, 2017, the Issuer announced that it had received notice from Health Canada that 
it has upgraded from position 14 to position 8 with respect to its Access to Cannabis for 
Medical Purposes Regulation (“ACMPR”) application for majority owned AAA Heidelberg, 
as further described in Item 2 below. 

On June 27, 2017, the Issuer announced it had received and subsequently provided 
responses to a status update request letter from Health Canada with respect to the 
readiness for licensing of its majority owned AAA Heidelberg facility in London, Ontario, 
as further described in Item 2 below. 
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2. Provide a general overview and discussion of the activities of management. 

On June 1, 2017, the Issuer announced that it had signed an exclusive joint venture 
agreement with Canopy Growth and joined CraftGrow, a collection of high quality 
cannabis grown by a select and diverse set of producers, made available through 
Tweedmainstreet.com. 

Canopy Growth is Canada’s preeminent cannabis company focused on diverse brands 
and award-winning customer service.  It is an industry leader with an impeccable 
reputation for quality and for partnering with some of the biggest names in the cannabis 
industry.  The issuer is only the fourth company to be selected by Canopy Growth for their 
exclusive CraftGrow program. 

Canopy Growth introduced CraftGrow through its wholly-owned subsidiary, Tweed with 
the goal of bringing select strains of high quality cannabis grown by a diverse set of 
producers to Tweed’s registered customers.  The CraftGrow program showcases the 
history, brand, and unique growing methods of each unique producer. 

By joining CraftGrow, the Issuer’s own master grower will have the opportunity to work 
with Canopy Growth's team to share expertise, technology, and best growing practices to 
maximize yield and ensure high quality product lines.  The Issuer will also be able to 
source strains and lineage directly from Tweed’s own breeding facility to add to its 
product line. 

CraftGrow also provides the Issuer with immediate access to Canopy Growth’s extensive 
operational infrastructure.  CraftGrow supports select producers like the Issuer, by taking 
care of the marketing and distribution of medical cannabis through Tweed Main Street 
online marketplace.  With award winning customer service and call centres, Tweed offers 
patients assistance to choose strains from a select group of producers.  It also has an 
established fulfillment centre that can ship thousands of orders each day to customers all 
across the country.  

The joint venture partnership with Canopy Growth will significantly reduce the resources 
that the Issuer will need to enter the market and establish its brand.  The Issuer gains 
access to Canopy Growth’s client list, which allows it to get its product to market much 
faster to the benefit of medical cannabis patients.  The partnership calls for CraftGrow to 
receive the Issuer’s harvests for sale through Tweed Main Street as specific whole-flower 
strains or as oil.  It also provides the Issuer the opportunity to pursue its own customers 
including potential exports to international markets. 

On June 5, 2017, the Issuer announced that it had sold the Property in west-central 
Quebec, to a publicly traded resource company, Volt. 

In consideration for the sale of 100% of the asset, the Issuer has been granted 2.5 million 
common shares of Volt.  The Property is located approximately 2 km from the boundary of 
Nemaska Lithium’s Whabouchi Project (“Whabouchi”).  According to Nemaska, 
Whabouchi is one of the most important spodumene lithium hard rock deposits in the 
world both in volume and grade.  A mineral reserve estimate prepared by Met-Chem using 
the updated Mineral Resource block model suggests that Whabouchi hosts an estimated 
20 million tonnes of Proven and Probable Reserves with a grade of 1.53% Li2O Open Pit 
and 7.3 million tonnes of Proven and Probable Reserves with a grade of 1.28% Li2O 
Underground.  The mineralization hosted on the Whabouchi property is not necessarily 
indicative of the mineralization hosted on the Issuer’s Property.  The Issuer has recently 
conducted an initial exploration program on the Property and is expecting completion of 
the updated NI 43-101 Report in short order.  With continued enthusiasm and demand for 
energy metals, such as lithium, the Issuer is eager to follow the progress of the Property in 
the capable hands of Volt. 
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The strategic disposition of the Property will repatriate value for the Issuer’s shareholders 
and will also streamline operational focus, positioning the Issuer as a pure-play bio 
medical cannabis company.  With the framework now in place for a recreational market as 
per the Federal Government’s recent tabling of legislation on marijuana legalization, the 
Issuer believes the timing is opportune to focus exclusively on the cannabis business. 
Analyst reports from Canaccord Genuity Corp predict that Canada’s current licensing 
procedure for marijuana producers is so onerous that there will likely not be enough 
cultivators to meet expected demand when the Federal Government legalizes use.  One of 
the aims of the new legislation will be to expedite the licensing process under the ACMPR 
regime. 

On June 6, 2017, the Issuer announced that it had received notice from Health Canada that 
it has upgraded from position 14 to position 8 with respect to its ACMPR application for 
majority owned AAA Heidelberg. 

The Issuer successfully completed and exited Stage 4, the “Security Clearance” stage, and 
the most difficult milestone, in October 2015.  The Issuer has been steadily progressing 
through Stage 5, the “Review” stage and has taken the necessary steps to enter Stage 6, 
the “Pre-Inspection” stage.  With several recently announced corporate developments, the 
Issuer is updating its business plan to reflect its repositioning as a pure play cannabis 
producer.  It is also taking steps to update its ACMPR application with Health Canada to 
include Canopy Growth as the Issuer’s sole client. 

On June 27, 2017, the Issuer announced it had received and subsequently provided 
responses to a status update request letter from Health Canada with respect to the 
readiness for licensing of its majority owned AAA Heidelberg facility in London, Ontario. 

Effective May 25, 2017, Health Canada abridged and amended the application process for 
prospective licensed producers.  Under this new framework, the Issuer is awaiting the 
“Issuance of License to Produce” (Stage 3).  The Issuer is currently working with its 
ACMPR consultants on the finalization of remaining items and facility upgrades in 
advance of any potential request for inspection by Health Canada.  Specific focus will be 
directed towards completing the following items: 

• Installation of an air purification unit 
• Renovation of office space and employee break areas 
• Installation of final security systems 
• Sanitization and purification of the facility 
• Installation of perimeter security fencing 
• Improving the building façade 

The Issuer estimates that these final upgrades will take approximately four weeks to 
complete.  So as to fast track its go-to-market strategy, in line with the Issuer’s recently 
announced joint venture agreement with Canopy Growth, the Issuer hopes to capitalize on 
the newly instituted and streamlined ACMPR application process by completing the AAA 
Heidelberg facility as expeditiously as possible. 

3. Describe and provide details of any new products or services developed or offered. For resource 
companies, provide details of new drilling, exploration or production programs and acquisitions of 
any new properties and attach any mineral or oil and gas or other reports required under Ontario 
securities law. 

None. 

4. Describe and provide details of any products or services that were discontinued. For resource 
companies, provide details of any drilling, exploration or production programs that have been 
amended or abandoned. 

None. 
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5. Describe any new business relationships entered into between the Issuer, the Issuer’s affiliates or 
third parties including contracts to supply products or services, joint venture agreements and 
licensing agreements etc. State whether the relationship is with a Related Person of the Issuer 
and provide details of the relationship. 

As noted under paragraph 2 above, the Issuer has signed an exclusive joint venture 
agreement with Canopy Growth.  The Issuer and Canopy Growth have entered into a joint 
venture partnership.  Canopy Growth is a non-related party of the Issuer.   

6. Describe the expiry or termination of any contracts or agreements between the Issuer, the 
Issuer’s affiliates or third parties or cancellation of any financing arrangements that have been 
previously announced. 

None. 

7. Describe any acquisitions by the Issuer or dispositions of the Issuer’s assets that occurred during 
the preceding month.  Provide details of the nature of the assets acquired or disposed of and 
provide details of the consideration paid or payable together with a schedule of payments if 
applicable, and of any valuation. State how the consideration was determined and whether the 
acquisition was from or the disposition was to a Related Person of the Issuer and provide details 
of the relationship. 

As noted under paragraph 2 above, the Issuer entered into a mineral property acquisition 
agreement with Volt for the disposition of its wholly-owned Lac Saint Simon Lithium 
Property.  In consideration of the sale of 100% of the asset, the Issuer will receive 2.5 
million common shares of Volt.  The consideration for the transaction was negotiated at a 
valuation of $375,000.00.  Volt is a non-related party of the Issuer.  The Issuer and Volt 
have entered into a contractual relationship. 

8. Describe the acquisition of new customers or loss of customers. 

N/A. 

9. Describe any new developments or effects on intangible products such as brand names, 
circulation lists, copyrights, franchises, licenses, patents, software, subscription lists and trade-
marks. 

N/A. 

10. Report on any employee hirings, terminations or lay-offs with details of anticipated length of 
lay-offs. 

None. 

11. Report on any labour disputes and resolutions of those disputes if applicable.  

None. 

12. Describe and provide details of legal proceedings to which the Issuer became a party, including 
the name of the court or agency, the date instituted, the principal parties to the proceedings, the 
nature of the claim, the amount claimed, if any, if the proceedings are being contested, and the 
present status of the proceedings. 

None. 

13. Provide details of any indebtedness incurred or repaid by the Issuer together with the terms of 
such indebtedness. 

N/A. 

14. Provide details of any securities issued and options or warrants granted. 

N/A. 
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15. Provide details of any loans to or by Related Persons. 

N/A. 

16. Provide details of any changes in directors, officers or committee members. 

N/A. 

17. Discuss any trends which are likely to impact the Issuer including trends in the Issuer’s market(s) 
or political/regulatory trends. 

Changes in commodity prices, in particular metal prices, and changes in the share 
performance of other junior mineral exploration companies may affect the Issuer’s ability 
to raise financing. 
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Certificate Of Compliance 

The undersigned hereby certifies that: 

1. The undersigned is a director and/or senior officer of the Issuer and has been duly authorized by 
a resolution of the board of directors of the Issuer to sign this Certificate of Compliance. 

2. As of the date hereof there were is no material information concerning the Issuer which has not 
been publicly disclosed. 

3. The undersigned hereby certifies to CNSX that the Issuer is in compliance with the requirements 
of applicable securities legislation (as such term is defined in National Instrument 14-101) and all 
CNSX Requirements (as defined in CNSX Policy 1). 

4. All of the information in this Form 7 Monthly Progress Report is true. 

Dated:  July 10, 2017  . 

 Derek Ivany  
Name of Director or Senior Officer 

 “Derek Ivany”  
Signature 

President, CEO & Director  
Official Capacity 

Issuer Details 
Name of Issuer 

PUF Ventures Inc. 

For Month End 

June 2017 

Date of Report 
YY/MM/D 

17/07/10 

Issuer Address 
Suite 804 – 750 W. Pender Street 
City/Province/Postal Code 
Vancouver, BC V6C 2T7 

Issuer Fax No. 
(604) 685.6905 

Issuer Telephone No. 
(647) 241 4767 

Contact Name 
Derek Ivany 

Contact Position 
President, CEO & Director 

Contact Telephone No. 
(647) 241.4767 

Contact Email Address 
derek@puf.ca  

Web Site Address  
www.puf.ca  

 


